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INDIA'S SME GROWTH STORY BY @Mww,mm

Management Commentary

“We see the next phase of L.T. Elevator as a
natural progression of the strong foundation we
have built in our core business. Our focus
remains on leveraging our manufacturing
capabilities, technical expertise and established
market presence to deepen customer relation-
ships and strengthen our order book.

At the same time, we are carefully expanding
into complementary opportunities. Through Park
Smart Solutions, we see meaningful potential in
automated and multi-level parking solutions,
which align well with the evolving needs of
India’s urban infrastructure.

Mr. Arvind Gupta
Chairman and
Managing Director

“As demand continues to grow across vertical transportation and urban
infrastructure, our priority will remain clear execute with discipline, improve
operational efficiency and create sustainable long-term value for all our
stakeholders.” evolving needs of India’s urban infrastructure.

“L.T. Elevator is entering an important phase of its
growth journey. We remain focused on strength-
ening our core elevator business while expanding
into complementary opportunities in residential
elevators and automated parking solutions. Our
objective is to combine our manufacturing and
execution capabilities with stronger customer
| access, technology and new market opportuni-
| ties.

| As India continues to urbanise and invest in
residential, commercial and infrastructure devel-
opment, we see significant opportunities across
vertical transportation and urban mobility.

Mr. Yash Gupta
Promoter and
Director

We remain focused on disciplined execution, capacity expansion, opera-
tional efficiency and building a scalable platform for sustainable long-term
growth.”

Building Scale on India’s Urban Infrastructure Growth

L.T. Elevator is leveraging India’s urbanisation opportunity to scale from a
core elevator business into a broader vertical transportation and urban
infrastructure platform.

India’s urban landscape is changing rapidly, with rising urbanisation,
high-rise construction and expanding residential, commercial and infrastruc-
ture projects creating sustained demand for vertical transportation solutions.

L.T. Elevator Limited has evolved around the growing need for elevators and
related mobility solutions, with capabilities spanning manufacturing, installa-
tion, commissioning and maintenance.

Its portfolio includes passenger, goods and car, home and hospital elevators,
enabling the Company to serve a broad range of customer requirements. As
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L.T. Elevator Strengthens Growth Platform with Capacity Expansion and B2C Push

L.T. Elevator is building on these industry trends by expanding beyond its core
elevator business into automated and multi-level car parking solutions through
Park Smart Solutions Limited, adding a complementary urban infrastructure
offering. With a focus on expanding its customer base, strengthening its order
book and improving operational efficiency, the Company is positioning itself to
participate in India’s evolving vertical transportation and urban infrastructure
opportunity.

India’s Urbanisation is Driving the Next Wave of Elevator Growth

Rapid Urbanisation: Growing urban populations are driving demand for
vertical transportation solutions.

High-Rise Construction: Increasing development of high-rise residential,
commercial and institutional projects is expanding elevator demand.

Infrastructure Development: Metro, airport and broader urban infrastructure
projects are creating additional opportunities for elevator solutions.

Tier-l & Tier-ll City Expansion: Increasing construction activity across major
and emerging cities is expanding the addressable market.

Smart & Energy-Efficient Solutions: The industry is moving towards smart,
connected and energy-efficient elevators with advanced safety features.

Modernisation Demand: The growing need to upgrade existing elevator
systems is creating opportunities alongside new installations.

L.T. Elevator: Three Engines of Growth

1. Core Elevator Business

Strengthening the Company’s core elevator business through manufacturing,
installation, commissioning and maintenance, with a focus on expanding its
customer base, strengthening the order book and improving operational
efficiency.

2. D2C Residential Elevators

Expanding into the residential elevator segment through Ricardo Elevators,
with the objective of building a broader pan-India D2C distribution network.
Ricardo has achieved 2100 crore in order bookings, providing a foundation for
scaling the residential elevator business.

3. Automated Parking Solutions

Building a new growth vertical through Park Smart Solutions and DYPC,
covering automated and multi-level parking solutions. The DYPC platform
provides access to international markets, with an active bid pipeline of 700+
crore and indicated near-term order visibility of 140+ crore.

DYPC Acquisition Opens a New Growth Avenue for L.T. Elevator

Bonavag #6 G,
L.T. Elevator’s proposed acquisition of Seoul-based DYPC Inc., developer of
SMART PARKING®, marks its entry into automated parking solutions. DYPC
has an order book of around %65 crore, including a %45 crore recent order,
alongside a %700 crore bid pipeline and an %8 crore US order. With a ¥550
crore US bid opportunity under consideration, the acquisition is expected to
provide proprietary technology and international market access.

L.T. Elevator plans to manufacture DYPC-designed systems domestically
through an integrated facility expected to be commissioned in Q4 FY27,
supporting lower import dependence and improved margins. Management
expects ¥30 crore revenue contribution from DYPC for the remainder of the
fiscal.

the built environment becomes increasingly technology-driven, the elevator ¢

industry is also moving towards energy-efficient, smart and connected &

systems, advanced safety features and modern solutions.

-
Financial Snapshot

Market Snapshot (s on 09-10-2026)

Metric FY2s FY26 Growth Revenue from Opl'ﬂtiOI'IS
Revenue $56.7Cr $111.3Cr +103.5% YoY
EBITDA $15.21Cr 126.7Cr +75.7% YoY @
PAT 37.0Cr 17.0Cr +142,9% YoY m ﬁ .
Core Business Growth Target ~40% CAGR over next 2 years -

FY23 FY24 FY25

Market Cap %697.32Cr
Listed On BSE SME
Share Price ¥327.95 Per Share
Face Value %10.00 Per Share
52 Week High/Low ¥380.40/%132.95
A\ J

Disclaimer: This is for informational and educational purposes only and should not be construed as an offer to buy or sell securities or as investment advice. The information presented is
based on publicly available information and sources believed to be reliable; however, no representation or warranty is made regarding its accuracy, completeness or timeliness. Certain
statements relating to future business plans, growth prospects, market opportunities and industry trends may constitute forward-looking statements and are subject to risks and uncertainties.
Readers are advised to conduct their own independent research and consult qualified financial advisors before making any investment decisions. EquiBridgeX Advisors and the publisher

assume no responsibility or liability for any investment decisions taken based on the information contained herein.
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L.T. Elevator: Unlocking Global Growth Through DYPC's Order
Pipeline

L.T. Elevator is leveraging its Indian manufacturing cost advantage and
DYPC'’s international bidding capabilities to pursue global opportunities,
supported by a ¥700+ crore active bid pipeline, with 78% from the US.
DYPC Active Bid Pipeline by Market

Geographical distribution of the 700+ crore active bid pipeline.
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The US market accounts for nearly 80% of DYPC’s 2700+ crore pipeline,
including around %550 crore of US bids, with an 8 crore order already
secured. DYPC'’s international certifications and patents strengthen its
position in institutional and government tenders. With an estimated ~20%
bid-to-order conversion, the pipeline represents potential near-term order
visibility of €140+ crore, supported by enquiries across 6+ markets and an
18-24 month execution cycle.

From Manufacturing Capability to Scalable Growth Platform

L.T. Elevator's growth strategy reflects the evolution of an Indian SME
from a focused manufacturing and execution business into a broader
urban infrastructure platform. The Company is combining its existing
elevator capabilities with D2C residential elevators and automated
parking solutions to expand its addressable market.

The strategy is supported by capacity expansion, technology partner-
ships, new customer channels and international market opportunities. The
Company's focus remains on converting these opportunities into sustain-
able revenue growth while improving operational efficiency and execution
capabilities.

The Way Forward: Building Scale Across Elevators and
Automated Parking

L.T. Elevator is focused on building its next phase of growth through a
combination of core elevator expansion, the Ricardo D2C business and
DYPC'’s global automated parking opportunity. The Company aims to grow
its core business at around 40% CAGR over the next two years, while
scaling Ricardo D2C and leveraging DYPC'’s near-term order visibility.

By 2030, L.T. Elevator is targeting a 15% share of India’s 3,000+ crore
D2C home elevator market, while the combined L.T~DYPC platform is
targeting around 10% of India’s automated parking market. Together, these
initiatives are aimed at transforming L.T. Elevator into a D2C elevator and
global automated parking brand, creating multiple avenues for long-term
growth.

FY 26 Base | ¥111 Cr Core Elevators + Park Smat

Ricardo D2C | ¥60+Cr Scaling Rapidly

DYPC Korea | ¥140+Cr Near Term visibility
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